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Tuesday, April 1, 2003

Smart Networking:  How to Win New Clients, New Jobs & New Friends

Burt Alimansky, Managing Director, Alimansky Capital Group Inc.

Registration & Networking: 5:30 PM – 6:00 PM; Dinner 6:00 PM – 8:00 PM

The Westin (Formerly The Governor Morris Hotel), Morristown, NJ

Directions Only - Call Hotel 973-539-7300 (www.vanj.com/calendar.html)

Networking with other people is an everyday event in the business world. So why do so few people think they are any good at it?  And why do so many of us “get butterflies” about doing it?

In this workshop/presentation, Burt Alimansky  -- a prominent New York City investment banker, professional corporate director, business development specialist, and motivational speaker -- will show you the steps you can take to enhance your inherent networking skills, and then to hone them so you can better achieve your business and personal goals.

When you leave the session, you’ll know: 

· What it really means to be a good networker 

· Five steps you must take to prepare yourself to network 

· What a networking plan is, and why you need one 

· Why “working a room” is only a small part of networking 

· How to determine your “comfort level,” and how to “push” it 

Mr. Alimansky is well known as chairman of the New York Venture Group, and he is a past-president of the Harvard Business School Club and a former director of the School’s Alumni Association. One friend claims that Alimansky “has a rolodex the size of a ferris wheel.” At last count his personal mailing list had about 20,000 entries, most of whom he has met personally. Additionally, Alimansky is chairman and founder of New York Business Forums Inc., parent of the New York Venture Group, the New York Capital Roundtable, and the MasterClass Forums. These popular seminars bring together investors, bankers, entrepreneurs, executives of major corporations, and providers of professional services.

He has frequently addressed banking and corporate finance seminars and conferences, and has been interviewed in such media as the New York Times, Wall Street Journal, Fortune, Forbes, and CBS News. 

In 1989 the Harvard Business School Alumni elected him to the Board of Directors of the Alumni Association, and in 1977 by the faculty to the honorary Century Club. He is an honors graduate of Dartmouth College, where he was editor of the daily campus newspaper. He is an alumnus of the NASBIC Venture Capital Institute.

Upcoming Meeting

June (Date to Be Announced) Dinner Meeting

Panel Discussion -- Liquidity Options For Mid-Market Companies

Please preregister; an attendance list is distributed at the meeting.  Send your check payable to VANJ (charge for Members/Sponsors is $50 and $75 for nonmembers), along with this form to be received no later than noon Monday before the meeting to VANJ, Box 1982, Morristown, NJ 07962-1982.  Telephone reservations are taken only if mail would not be timely and are treated as late registrations.  Call Clara Stricchiola at (973) 631-5680, or fax your reservation to (973) 984-9634 / E-Mail: clara@vanj.com.   Door Registration $100.
---------------------------------------------------------------------------------------------------------------------------------------------------------------------------

Your Name:                                                                                            Title:

Company & Type of Industry: 

Address                                                                                              City/State/Zip+4 code                                                                              


                                 Phone:                                 Fax:                                  E-Mail ___________________Amount Enclosed _______________


(Check One)      Entrepreneur              Investor/Lender                Consultant               Seeking New Job _____
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Best Ways to get results in group situations


How to qualify the right people to network with


How to start a conversation & how to end one


How to attract positive responses from other people


Five do’s & don’ts when you follow up
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